Segment |Time Description Purpose
White 5 seconds Name (NO company, phone, or url ) Identification
Blue 15 seconds New, valuable, usable information . Something the listener can use if they never Left brain - logical
(about 3 sentences) see me again. Something new they can use to insert me into a conversation .
Purple 5 seconds Why | dm good at this. Differentiation
Three ways to get a Purple Card:
1. What comes naturally to me, that makes me good at this?
2. What have | worked hard to learn, that makes me good at my business?
3. Takeacliche @ dm wel | aandgay what tieatdn)eans when | say it
about myself. (I work from a checklist.)
Red 15 seconds A story, showing me usingthe BlueCardt o a cl i ent&6s advant|Righbrain -
(about 3 sentences) | Use the PARtemplate: emotion and memory
Problem - the problem the client had when they came to me.
I Action -the action | took, what | saw, what | thought, what | did.
f Resut-t he clientds result:; how |ife is flor them now th
Not al ways necessary. Do not wuse the wo il Bansitior+eSafetyo- 0t o d
refertoeachother A ( A good | e a dwefefergreanpeoplesodyr I dm not trying
clientsi (1 m a good referral for your cl i enlgetmdneydromyou
Green WHO + HOW Resonant (real life)
WiHo is al client identification
HO is always a person, nev-er a Fompany. | have heard people As for a
There are only three ways to identifya ~ WHo: referral to someone who wants to
20 Q name, take their business to the next level.
title, | have never heard someone say
Seconds 9 | . hi 0ol want to take m
Q relations P the next level .6
How must be something listeners who are not in my business can see or hear walk around sayin
. . areferral HOw.
in real life.
What the WHO wants. They do not want me. They want the of me. So the prospect knows you
What doesthe WHowant their |life to be 1ike af t|enderstagimthemompl et
What question can the listener ask to start a conversation where a prospect Script listeners to start a
says OYES! I ntroduce me! | need t hem! Nanrvérgation aboutyou.
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